7 Commercial Real Estate P
Mike ;Schmitt, Broker M a-tte rs

Standard & Poor’s Announces March Results of the S&P/GRA

. . 2008
Commercial Real Estate Indices June

New York, June 17, 2008 — Standard & Poor's today announced the March results for the S&P/GRA Commercial
Real Estate Indices. Nationally, commercial real estate prices are up 5.1 % in the 12 months to March. The indices
measure the change in commercial real estate prices by property sector and geographic region in the United States.
The S&P/GRA Commercial Real Estate Indices comprise ten commercial real estate indices: a national composite,
five geographic regions, and four national property sectors.

The table below summarizes the results for March. More than 14 years of monthly history for these data series is
available and can be accessed in full by going to www.spcrex.standardandpoors.com.

March 2008 March/February February/January

Index Level Change (%) Change (%) 1-Year Change (%)
Apartments 147.59 0.0% -1.3% 7.7%
Office 146.10 0.1% -1.9% 2.3%
Retail 161.92 0.3% 0.8% 3.8%
Warehouse 161.92 0.9% -0.7% 6.1%
Desert Mountain West ~ 152.23 1.0% 0.3% -0.2%
Mid Atlantic South 153.81 -0.1% 1.1% 3.8%
Midwest 132.25 0.7% 0.0% 3.9%
Northeast 144,51 -1.4% -2.4% 2.6%
Pacific West 166.35 1.7% -0.9% 10.3%
National 150.62 0.1% -1.0% 5.1%-

Source. Standard & Poors Data through March 2008

The National composite reported an annual price appreciation of +5.1 %, versus March of 2007, down from the
+5.5% reported in February's data, remaining well below this cycle's peak of +14.5%, reported in June of 2006. The
five regions reported mixed results. Three of the regions reported positive monthly returns, while two regions re-
ported negative returns. The National composite was slightly positive, up 0.1 % in March versus February. After re-
porting the highest return in the January/December period, + 1.4%, the Northeast reported the largest price declines in
the February/January period, -2.4% and again in the March/February period, -1.4%. The region which performed the
best during the March/February period was the Pacific West, + |1 .7%. Over the past twelve months, the Pacific West
has the highest return of 10.3%, at least double the return of any other region over the one-year period.

In the property sector, Warehouses reported the biggest gain for the one-month period, +0.9%, and Apartments re-
ported the highest 12-month return, +7.7%. Three of the four sectors reported positive returns over the March/
February period. Apartments were flat. Office has the lowest returns over the past year, returning +2.3%.
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"Overall, the results for commercial real estate were modest for the month. The National Index was slightly positive,
rising 0.1 %. The western regions significantly outperformed their eastern counterparts this month. The region that
showed the most weakness in March was the Northeast, down 1.4%. On the positive side, the Pacific West returned
+1.7% for the March/February period and has the highest return over the past year." says David Blitzer, Managing
Director and Chairman of the Index Committee at Standard & Poor's. "In the property sector Warehouse was the star
performer during the March/February period, up 0.9%. The three other property sectors reported small positive re-
turns. Confirming that a turnaround may be taking place, following a weak 2007, Apartments are showing the highest
one year return since March 2007, up 7.7%."

The S&P/GRA Commercial Real Estate Indices are published on the second to last Tuesday of each month at 9:00
am ET. They are calculated to reflect underlying real estate and capital market fundamentals by measuring the change
in commercial real estate prices by property sector and geographic region. Reported index values are based on a
three-month rolling average transaction price per square foot, and are computed using a stock value, or market capi-
talization-weighted, methodology. This approach utilizes average transaction prices per square foot and commercial
real estate stock data to derive index levels.

To be eligible for inclusion, property sales must be identified as closed transactions in the defined commercial real
estate regions and sectors. Closed commercial transactions are those where the escrow has closed and the title has
been transferred to the new owner. There are no transactions included in the index that are appraisals, just listed, sales
pending, or in escrow.

The indices are maintained and published under agreements between Standard & Poor's and GRA/Charles Schwab
Investment Management (CSIM).

About Standard & Poor's

Standard & Poor's, a division of The McGraw-Hill Companies (NYSE: MHP), is the world's foremost provider of fi-
nancial market intelligence, including independent credit ratings, indices, risk evaluation, investment research and
data. With approximately 8,500 employees, including wholly owned affiliates, located in 23 countries, Standard &
Poor's is an essential part of the world's financial infrastructure and has played a leading role for more than 140 years
in providing investors with the independent benchmarks they need to feel more confident about their investment and
financial decisions. For more information, visit http://www.standardandpoors.com.

David Blitzer
Chairman of the Index Committee Standard & Poor's
212 438 3907

David Guarino Communications Standard & Poor's
212 438 1471
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630 First St South
Waite Park, MN 56387

Phone: 320-251-1177
Fax: 320-251-1584
E-Mail: info@cbcorion.com

Serving Central MN & the
Twin Cities
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Investment Properties
Business Brokerage
Leasing

Land Sales

1031 Exchange Service
Building Sales

Business Valuations
Site Selection

Tenants In Common (TIC)
Investments

Sale/Leaseback

Mike Schmitt, Broker—St Cloud

Mike Schmitt—St. Cloud

Gary Sneide—St. Cloud
Chuck Flint—St. Cloud

Betty Schmitt—St. Cloud
Scott Schmitt—St .Cloud

Ron Euteneuer—St. Cloud
Steve Froemming—Alexandria
John Gustafson—NW Metro
Weldon Hendrickson—Cambridge
Gary Nordstrom—-Brainerd
Larry Lawson—Minneapolis
Mark Sandstrom—Minneapolis
Kenneth Bush—Minneapolis
Jeff Stedman—RMinneapolis
Alex Wikstrom—Minneapolis
Ken Campbell—Minneapolis
Kevin Weeres—NW Metro

FEATURED PROPERTY:

FOR SALE—Golf Course on the Mississippi River
Nearly 2 miles of river frontage. 233 total acres, with over 100 acres

of development land with city services.

Call 320-251-1177 today for more information.




